
Joel Weldon is a former construction worker who turned 

down a four-year college scholarship because he thought he wasn't 
"smart enough" to go to college. Today he's one of the most highly 
respected and sought-after Seminar Leaders in North America, and has 
been an Idea Consultant and Trainer to many of the world's leading 
organizations and businesses for over three decades. Joel is the only 
speaker to have earned all four of the highest honors in the speaking 

profession -- induction into the Speakers Hall of Fame, the coveted 
Communication and Leadership Award, the Golden Gavel “for his 
profound impact on corporate America” and in 2006 he was named 

"Legend of the Speaking Profession." He's known worldwide for his trademark . . . a heavy 8-
ounce can that says: "Success Comes In CANS, Not in Cannots!"  

“Extraordinary Selling, Using the Willie Factor ” High-energy, fast and 

fun, this session is loaded with exciting ideas. * Understanding objections, what the prospect 
really means, and how to respond. * 15 techniques to make it easy for your prospect to say yes. 
* Time-tested ideas you can use immediately to be extraordinary in your customer's eyes! This 

is a how-to seminar that combines humor, practical examples, detailed handouts and most 
important, specifics on how you can close even more sales and have fun in the process! 
 

Monday         Feb 19, 2007       5:30 - 9:30 PM 

Loral Langemeier is Founder and President of Live 

Out Loud, Inc, a wealth coaching and personal mentoring organization 
that helps people master money management, achieve financial stability 
and independence. Loral’s newest book, The Millionaire Maker is on 
the Barnes and Noble, Amazon, & Business Week best seller lists. She 
is also co-author of Guerilla Wealth, which was published in 39 lan-
guages and has sold over 14 million copies. She has worked with 

companies such as Chevron Corporation, Franklin Covey, Arthur 
Anderson, Home Depot, Marriott, Dupont, and Silicon Graphics.  
 
 

“The Millionaire Maker” is all about creating and sustaining wealth for a life-

time. So often top performers in business know how to make money, but they don’t know how to 
make their money work for them. In this program, Loral will teach you: * A concrete, step-by-
step plan for building wealth * Eight life-altering questions * The 12 building blocks required to 
build a wealth foundation * How to use “Sequencing” to build your wealth plan * Discover how 

to use the same tax loopholes that the wealthy use, and much more!  

Tuesday        June 19, 2007       5:30 - 9:30 PM 

Dr. Ivan Misner is the Founder & Chairman of BNI

(Business Network Int'l.).  BNI was founded in 1985. The organization 
has over 4,200 chapters throughout every populated continent of the 
world.  Last year alone, BNI generated over 4.4 million referrals resulting 
in over $1.7 billion dollars worth of business for its members.  He has 
written eight books, including his New York Times best seller, Masters of 
Networking and his #1 bestseller, Masters of Success.  Dr. Misner is on 

the Board of Directors for the Haynes Children Center. He is the Founder 
of the BNI-Misner Foundation and was recently named "Humanitarian of 
the Year" by the Daily Bulletin. He was also nominated twice for Entre-

preneur of the year.   

“Networking for Cave Dwellers” Have you ever wondered why some 

people are more successful than others?  The Answer: generating quality leads and referrals, 
building healthy relationships, and delivering value over the long term are at the heart of net-
working and are critical to success. Dr. Misner will teach you: How the world's best networkers 
leverage and maintain their networks * Why networking is one of the most effective marketing 
tools today * The characteristics of the most successful networkers.  Follow Dr. Misners’ tech-

niques and make cold calling a bad dream from the past. REFERRALS REFERRALS REFER-

RALS!  It’s a givers gain.  

Monday         April 2, 2007       5:30 - 8:00 PM 

Michael Wickett is one of the most dynamic speakers in 

North America. His explosive enthusiasm combined with powerful, 
practical ideas have gained him a large and loyal following among busi-
ness professionals across America. In addition to authoring several best-
selling audio learning programs for Nightingale-Conant and others, 
Michael’s main focus is creating specific training programs for a variety 

of industries. His client list reads like a who’s who in American business. 

  

“Creating Customers for Life” is based on what the top 10% of business 

people do to create extraordinary results consistently.  In this program, you will learn: Advanced 
questioning skills; engaging customers and prospects at a higher level.  * Uncovering your cus-
tomers’ real needs  * How to shorten your sales cycle  * The art of asking the right questions at 
the right time  * Techniques for active listening  * Powerful techniques for finding solutions in 
the midst of problems  * How to create a powerful evidence manual to sell for you, and much 

more!  

Monday        Sept 10, 2007       5:30 - 9:30 PM 

Ruben Gonzalez is a Three-Time Olympian who knows 

how to achieve success again and again.  He has appeared nationally on 
ABC, CBS, and NBC. He’s been featured in Time Magazine, as well as 
publications in Canada, Germany, Switzerland, France, Austria, and Argen-
tina. His articles on peak-performance are read in every continent.  Ruben is 
the founder and president of OlympicMotivation.com, a company dedicated 
to inspiring and equipping individuals and businesses to get better results.  

He is the author of “The Courage to Succeed” and numerous audio and 
video learning systems.  

 

 “Becoming Unstoppable: Success Secrets of a Three-time Olympian,” 
an entertaining presentation sprinkled with humor, motivation and content that deals with simple, 
yet profound ways each person can deal with the challenges they face daily. It will make you 
laugh, think and walk away with ideas you can put to use immediately.  A master storyteller, 
Ruben uses his Olympic experiences to inspire you to think differently, to live life with passion 
and to have the courage to take the necessary steps toward your goals– to push beyond your self-
imposed limitations, to produce better results!  You think you know what it feels like to hurl 
yourself at 90 miles per hour down an icy sled run…well, come find out!  

Monday        April 2, 2007        8:00 - 9:30 PM 

Chris Widener is hailed by speaking legends Jim Rohn, 

Brian Tracy and Denis Waitley as the leader of a new generation of per-
sonal and professional development experts! He is the author of five 
books and 29 audio learning programs. His writing appears monthly in 96 
publications and his newsletters are among the most widely read and 
distributed with subscribers in 105 countries. Chris’ ability to captivate 
and educate an audience has taken him to some of the most respected 

organizations in the world; including General Electric, Cisco Systems and 
Harvard Business School. 
 

“Winning with Influence”  Top leaders, elite sales people and exceptional par-

ents all possess an extraordinary ability to influence others. This seminar delves deeply into what 
works best and why it works. This fascinating presentation will arm you with practical tools and 
fresh insight that will help you in your business and your personal life. Topics covered include: 
12 character traits & skills necessary for true leadership and professional selling * Attract people 
rather than repel them by understanding the difference between “hunting” and “fishing” * Dis-

cover the two primary factors people use to determine whether they will follow you or invest in 
your offering * How to use “soft power” rather than “hard power.”  

December 2007     Date TBD    5:30 - 9:30 PM 

Mark your Calendar and Show Up!  
Greater personal and professional success is  
created one idea, one phrase, one seminar at a time. 
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“You must either modify your dreams 

or magnify your skills.” 

~ Jim Rohn 
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